Funnel & Interest Levels

Social media followers, Loyal Customers. friends, family, neighbors, coworkers and everyone
you meet can be considered a prospect. Keep them moving through the funnel with follow-
up questions, information and Zoom invitations. Goal: Upgrade/enroll/sign-up with a ULT &

Smart Order for their best success, as well as yours!

Ready to Buy
and/or Enroll

Your Business prospects (someone ready to start

building a business) can enroll @
Puriumenrollemtn.com and your customer
prospects (focused on product and/or wants to try
product first) can sign-up at ShopPurium.com.
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Funnel Follow-Ups
with Prospects

Who is in your prospect funnel and where in the funnel are they? Follow-up with all the people in
your funnel and ask engaging questions to gauge their interest level and plan your next steps.
Write their names, phone numbers, Funnel Number/Interest Level, what last IPA your used and

what the next steps are for you and them.

Last IPA used? Next Step




Funnel Follow-Ups
with Prospects

Who is in your prospect funnel and where in the funnel are they? Follow-up with all the people in
your funnel and ask engaging questions to gauge their interest level and plan your next steps.
Write their names, phone numbers, Funnel Number/Interest Level, what last IPA your used and

what the next steps are for you and them.

Last IPA used? Next Step




Funnel Follow-Ups
with Prospects

Who is in your prospect funnel and where in the funnel are they? Follow-up with all the people in
your funnel and ask engaging questions to gauge their interest level and plan your next steps.
Write their names, phone numbers, Funnel Number/Interest Level, what last IPA your used and

what the next steps are for you and them.

Last IPA used? Next Step




Funnel Follow-Ups
with Prospects

Who is in your prospect funnel and where in the funnel are they? Follow-up with all the people in
your funnel and ask engaging questions to gauge their interest level and plan your next steps.
Write their names, phone numbers, Funnel Number/Interest Level, what last IPA your used and

what the next steps are for you and them.

Last IPA used? Next Step




